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 Mike Foster, RE/MAX 100 Commitment to You 

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  



Mike Foster, CNE, CHSA

Real Estate Expert 

Direct: 301‐264‐LIST (5478)

Cell:     240‐346‐9830              

Email:  mike@mikefosterrealestate.com 

www.MikeSellsIt.com 

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  

I began my real estate career 15 years ago. What does that mean to you? I've worked through 

the market at its lowest and highest levels. Along the way, I've gained invaluable experience and 

knowledge of the real estate market. Through this knowledge, I have established a network of 

professionals to help you reach your real estate goals.   

My team and I have helped our clients obtain their desired results, within the meline they   

needed. We do this because we are extremely passionate about real estate, our clients, and our 

community. We sincerely enjoy what we do and are grateful every day for those who have given 

us the opportunity to help them buy or sell their home.  

We are confident we can help nego ate the best possible price and terms on your behalf. We will 

make you a RAVING FAN of MFEA!  

10665 Stanhaven Place Suite 300 White Plains, MD 20695 

Office: 301‐843‐5100         Fax: 410‐423‐1743 

Le er from Mike Foster, RE/MAX 100 

“We’ll sell your home for     
MORE money in LESS days.” 



Benefits of Working with  
Mike Foster, RE/MAX 100 

When you hire us, you will immediately differen ate your home from your compe on. We use professional 

staging, professional photography, have your home pre‐inspected, and more. We will exceed your             

expecta ons and make you a Raving Fan! 

When you hire Mike Foster, RE/MAX 100 to list and sell your home, you will be welcomed by our 

professional family. We have carefully selected the top individuals in their given profession to assist you in 

preparing your home for the market so you can get top market value and reduce your days on the market. 

We are confident we can help nego ate the best possible price and terms on your behalf. 

Visit our website for more informa on on how MFEA can help you . 

www.MikeSellsIt.com  

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  



As a full‐ me Real Estate Expert, Mike Foster takes great pride in providing his clients with unparalleled 

value through educa on, experience, and customer service. Mike Foster, RE/MAX 100 understands how to 

nego ate for you. Our background along with recogni on from the real estate industry and our peers 

include: 

 Full‐ me Aggressive Real Estate Experts

 Sold over 500 homes from year to date

 Top 1% of ALL agents na onwide

 RE/MAX Chairman’s Award

 RE/MAX Hall of Fame

 SMAR Pla num Award Winner

 Cer fied Nego a on Experts (CNE)

 Cer fied Home Buying Advisors (CHBA)

 Cer fied  Home Selling Advisors (CHSA)

 Cer fied Distressed Property Expert (CDPE)

 Accredited Buyer Representa ve (ABR)

 Members of Na onal Associa on of REALTORS

 Members of Maryland Associa on of REALTORS

 Members of Southern Maryland Associa on of REALTORS

The Right Agent for the Job 

   Let Mike Foster, RE/MAX 100 Nego ate For You! 

“We have a proven, repeatable system backed by market research to sell your home for 

up to 18% more than tradi onal real estate agents.” 

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  



Strategically Pricing Your Home to Sell It            

for Top Dollar 

Pricing Your Property Is A Balancing Act 

It is impera ve to price your home correctly. You want to set your list price so it maximizes interest among    

qualified home buyers who will be willing to pay top dollar for your home.  

What you want to avoid is overpricing your home. This is a cri cal mistake o en made by inexperienced agents 

and homeowners who haven’t received expert advice.  This will increase the number of days your home will sit 

on the market and poten ally cost you thousands of dollars. 

Your Home’s Actual Market Value 

In a perfect world, buyers would see your home and its value through your eyes. However, at the end of the day, 

the market value of your home is what buyers are willing to pay for it. These days, the “market” increasingly    

refers to home buyers who have researched property values over the internet for months, have already viewed 

many homes, and are usually not under any pressure to buy. 

We can determine a range of value for your home by looking at homes similar to yours that are currently ac ve 

on the market, under contract, and have recently sold. In addi on, we will manage the 115 variables in the home 

selling process. By doing so, we create leverage and can nego ate from a posi on of strength. In turn,   allowing 

you to sell your home for top market value and put more  money in your pocket. If one of the variables are    

overlooked or mismanaged, it could have catastrophic consequences on your ability to sell your home.  

The Bo om Line: You want to be in the market, not on the market! 

Sta s cs show that on average, serious buyers look at about fi een proper es before they make an offer. Doing 

so gives them a basis for determining how compe vely your property is priced versus your compe tor.  

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  



Increasing the Value of Your Home 

The appearance of your home can have a posi ve or nega ve effect on the final sales price of your home. When 

preparing your home for sale, remember the importance of first impressions! The market isn’t the only factor that 

influences whether you get your asking price. The appearance and overall condi on play a significant role. In    

addi on, we can maximize your profit by professionally staging, photographing, and inspec ng your home prior 

to going on the market. Here are some easy things you can do to differen ate your home from your compe on. 

 Sweep front walkway

 Park extra cars away

 Trim back the shrubs

 Apply fresh, clean paint throughout

 Clean windows and window coverings throughout

 Keep plumbing all appliances in working order

 Caulk around windows, tubs showers, sinks, etc.

 Make sure roof and gu ers are in good condi on; no repairs needed

 Mow the lawn more frequently and plant colorful flowers

 Kitchen and bathroom should shine

 Quick once‐over with the vacuum; carpets should be clean

 Place fresh flowers in the main rooms

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  

(next page) 



Increasing the Value of Your Home 

 Put dishes away, unless se ng a formal display for decora on

 Make beds and put all clothes away

 Open drapes and turn on lights for a brighter feel

 Straighten closets

 Put toys away

 Turn off television

 Keep pets out of the way and pet areas clean and odor‐free

 Pack away collec bles to allow buyer to envision own furnishings in home

 Give away, throw away, and store away items no longer needed

Remember, Less is More! 

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  









How to Sell for up to l 8% More Money 

Do you know the true value of your home right now? More importantly, do you 

know what it takes to sell your home properly so you extract the maximum amount of 

equity from it when you sell? 

You may or may not know. 

Either way, it's important that you are aware of this fact: there are essential marketing 

and negotiation principals that you must adhere to when getting your home sold for 

top dollar. Violating them, or worse, ignoring them, can mean you walk away with 

less money or having your home not sell at all. 

While it's not vital that you understand what it takes to get your home sold for the 

best price and in the time frame that you want, it's crucial that your agent does. Not 

being an expert in these areas virtually guarantees failure. 

What you'll find in this report are the 7 laws that Certified Home Selling Advisors® 

have been trained to adhere to with respect to the Expert Advisor Home Selling 

System™ to get you top dollar for your home. 

Sincerely, 

Mike Foster 

Real Estate Expert

Mike Foster, RE/MAX 100 
10665 Stanhaven Place 
Suite #300 
White Plains, MD 20695 
301.264.LIST (5478) 
www.MikeSellsit.com 
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"My goal is a simple one: get you top dollar for your home 
and provide you the world-class service you deserve." 

"'-- I A r A National Association of

I VU...,-\ Ex ert Advisors
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Member 2017 © 2017 National Association of Expert Advisors® 
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How to Sell for up to 18% More Money 

f\,,,. I A r ANational Association of 
I V \LJ-\ Ex ert Advisors®

Member 2017 

Conclusion :: 

Getting the most amount of money is not something that is left to chance. It is the result 
of proven, tested and measured strategies that only a Certified Horne Selling Advisor® can 
offer you. 

What this really means is that the skills and abilities of your agent are what will get you up 
to 18% more for your home when it is sold. And, if your agent cannot prove to you beyond a 
shadow of a doubt that he/she is able to employ a system to get you those results ... you could 
be leaving a lot of money on the table. 

Make sure that you put any agent you interview through his/her paces to guarantee you the 
best possible results on the sale of your home. It's your biggest investment and you deserve 
the absolute best when it comes to handling the sale of it. Use the checklist on the next page 
as a guide for your interview process. If the agent can not articulate their value, call me. 

I will put the Expert Advisor Horne Selling System11 to Work for You! Together, we will 
position your home to get up to 18% more money by managing the 7 laws and 151 variables 
that will ultimately effect the sale of your home. 

T he Expert Advisor Home Selling System® is a tested and proven system that takes the risk 
out of selling your home and guarantees that you'll get the best price for your home no matter 
what the market conditions are. The program is employed only by Certified Home Selling 
Advisors® who have taken the Certified Home Selling Advisor® Course through the National 
Association of Expert Advisors® and is a member in good standing. When you hire a Certified 
Home Selling Advisor™ , you are hiring someone that represents the top 1 % of real estate 
agents in North America and Canada. 

Let me show you how I con sell your 
home for up to 18% more money! 

Mike Foster,
 Mike Foster, RE/MAX 100 

301.264.LIST (5478) 

www.MikeSellsit.com 
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Tes monials 

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  

“Mike, thanks for doing such as great job selling our house so quickly! You and your team did a fantas c job! 

~Lynn W. 

“Thank you, Mike.  I enjoyed ge ng to know you and am grateful that you delivered on and exceeded my      

expecta ons!” ~Dolores K. 

“Mike Foster helped us know how to best spend our budget on upgrades and repairs that would benefit in our 
home sale. With the help of Mike, we staged our home.  He marketed it on Zillow, MLS, and other media to get 
as many viewings by anyone looking to purchase a 4 bedroom, 3 bath home.  We had a contract in 2 days and 
closed in 44 days.  Mike has a great strategy he uses in home sales.  I’m sure you will be sa sfied with his work 
for you.” ~Lynda B. 

“Excellent Realtor! Went above and beyond to sell my home. Thanks again Mike!” ~Arthur S. 

“Mike worked very closely with me giving me recommenda ons where they were needed. He always  answered 

the phone call when I had a ques on or problem. Really no problems the house was on coming soon for a 

month and listed for three days when we had our first offer.” ~Larry W. 



Mike Foster, RE/MAX 100 will manage all the variables that have been presented to you, 

resul ng in your home selling in more money in fewer days.  

We will create and deliver unparalleled value to our clients through educa on, experience, 

and excep onal customer service. You will have a stress‐free experience from our first 

mee ng to closing day that you will want to tell all your friends and family about. 

We look forward to making you a Raving Fan! 

The Fair Housing Act, along with the Fair Housing Amendments Act, declares a na onal policy of fair housing throughout the United States, making illegal any discrimina on in the sale or lease 

of rental housing, or making housing otherwise unavailable because of race, color, religion, sex, handicap, familial status, or na onal origin.  

Mike Foster, RE/MAX 100 Commitment  
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